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make the connection

Salesvue

Prospecting made quick, easy and efficient

Using RelPro and Salesvue together gives you an end-to-end prospecting
experience to streamline your business development and relationship
management efforts. Leverage RelPro’s advanced search capabilities to
quickly build lists of prospects in your target market with accurate
company intelligence and contact data. Once synced into Salesforce,
these lists can be automatically enrolled into a Salesvue cadence for you

to start your outreach.
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Find details of
companies and their
decision-makers

Use RelPro’s
integrated data from
17 best-in-class
sources covering 7/
million companies and

150 million executives.

Build targeted
contact lists

Search for businesses
that match your ideal
targets based on
location, filings and
loans, commercial real
estate, buyer intent and
more. Quickly identify
key financial decision
makers and push directly
to Salesforce.

Empower sellers and
get more out of
Salesforce

Bring the power of a
cadencing tool within
Salesforce, eliminating
inefficiencies caused
by bouncing back and
forth between multiple

systems.



Qualify companies with filters
including location, revenue,
industry, funding, PPP/SBA Loans,
UCC Filings, CRE Loans, DBE
Certifications and Buyer Intent Data
Find key decision makers with
accurate contact details
Time-saving workflow and data
integrations

Relationship mapping to leverage
networks and enable collaboration

“RelPro is an extremely efficient
and easy way to generate
prospect lists and find contact
information for prospects. | enjoy
using RelPro to find new prospects
in many different ways.”

-Business Development Officer,
Commercial Banking

make the connection

Key Salesvue Capabilities

« Create cadences to provide scalable
best practices and organization for
your sellers

- Simplify the seller’s workflow by
living solely in a single system,
Salesforce

- Leverage Salesforce reporting to
create actionable insights

- Use the mobile app for sellers on the
go to become more efficient in the
field
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“We wanted one singular spot
that's going to say, 'Here are the
important activities for today, and
that's what Salesvue does."
-Internal Sales Manager,
Financial Service

{ ) Salesvue

Learn more at https://salesvue.com/




